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FORWARD-LOOKING STATEMENTS

This presentation contains forward-looking statemen ts and forward-looking information within the meani ng of applicable securities laws. The use of
any of the words "expect”, "anticipate", "continue" , "estimate”, "objective", "ongoing”, "may", "will", "project”, "should", "believe", "plans”, "intends"
and similar expressions are intended to identify fo rward-looking information or statements. In particu lar, this presentation contains forward-looking
statements including expectations as to the benefit s and anticipated timing of the conversion to a cor poration (the “Conversion”), plans of the Trust on
completion of the Conversion and the effect thereof , expectations regarding the implementation of legi slation, expectations regarding capital spending

and cost saving measures, the sources of capital an d uses of such capital, the services offered by the Trust and the relocation of these services to
different geographic areas, expectations of future cash flow and earnings, expectations regarding the T rust’s ability to access credit from its lenders,
expectations regarding the expected synergies and s avings from the merger with Builders Energy Service s Trust, expectations with respect to the
demand for and price of oil and natural gas includi ng natural gas storage levels, expectations regardi ng the level of drilling and production activity in
the Western Canadian Sedimentary Basin and expectat  ions regarding the business, operations and revenue s of the Trust in addition to general
economic conditions. Although the Trust believes th at the expectations and assumptions on which such f orward-looking statements and information
are based are reasonable, undue reliance should not be placed on the forward-looking statements and inf ormation because the Trust can give no
assurance that they will prove to be correct. Since forward-looking statements and information address future events and conditions, by their very
nature they involve inherent risks and uncertaintie s. Actual results could differ materially from thos e currently anticipated due to a number of factors
and risks. These include, but are not limited to, t he risks associated with the oilfield services sect or (e.g. demand, pricing and terms for oilfield ser vices;
current and expected oil and gas prices; exploratio n and development costs and delays; reserves discov ery and decline rates; pipeline and

transportation capacity; weather, health, safety an  d environmental risks), integration of acquisitions , competition, and uncertainties resulting from
potential delays or changes in plans with respect t 0 acquisitions, development projects or capital exp enditures and changes in legislation, including but
not limited to tax laws, royalties and environmenta | regulations, risks associated with the potential inability to obtain required consents for the
Conversion, including unit holder approval and cour t approval, failure to realize the benefits of the Conversion, stock market volatility and the inabili ty

to access sufficient capital from external and inte rnal sources and the inability to pay dividends. Ac cordingly, readers should not place undue reliance

on the forward-looking statements. Readers are caut  ioned that the foregoing list of factors is not exh austive. Additional information on these and other
factors that could affect the Trust's financial res ults are included in reports on file with applicabl e securities regulatory authorities and may be acce  ssed
through the SEDAR website (www.sedar.com). The forw  ard-looking statements and information contained in this presentation are made as of the date
hereof and the Trust undertakes no obligation to up date publicly or revise any forward-looking statemen ts or information, whether as a result of new
information, future events or otherwise, unless so required by applicable securities laws. This prese ntation may contain analyst consensus estimates

as of a particular point in time. The Trust include s these third party estimates for reference only and not for the purpose of endorsement. In addition,

these estimates reflect the views of the applicable analyst and may not reflect the views of managemen t of the Trust as at the point in time when the
applicable estimate was given or as of the date of this presentation. Furthermore, the Trust does not assume any obligation to update these estimates in
the event that they change from time to time.

NON-GAAP MEASURES

Throughout this presentation, certain terms used are not measures recognized by Canadian Generally Accepted Accounting Principles (“GAAP”)
and do not have standardized meanings prescribed by GAAP. These measures include:

* EBITDAS and EBITDAS margin — earnings before interest, income taxes, depreciation, amortization, losses or gains on disposal of equipment,
results of discontinued operations, impairment of goodwill and unit-based compensation. This measure may be expressed as a percentage of
revenue.

» Gross margin — revenue less operating expenses. This measure may be expressed as a percentage of revenue.
» Net debt — long-term debt less working capital.

These measures should not be used as an alternative to GAAP and they may not be consistent with calculations of other companies or trusts.
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At November 12/09:

Trust units outstanding 60 million
Unit trading price $1.00
52-week range $0.65 - $1.49
52-week average daily volume approx. 104,000
At September 30/09:
Long-term debt $14.3 million
Debt/EBITDAS (TTM) 1.05x
Working capital $19.5 million
Working capital in excess of long-term debt $5.2 million
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Recent Developments - Industry
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Severe natural gas surplus - price depressed; customers
have shut in production; curtailed or ceased capital spending on
natural gas wells

Pricing for services - under extreme pressure

“Anywhere but Alberta” — producers and services seeking
opportunity in B.C., SK and outside of North America. Awaiting
clarity on latest provincial royalty / regulatory review.

Drilling Shift — Increased focus by customers on horizontal
and directional drilling; reduced vertical conventional drilling
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Recent Developments — Corporate

Announced Nov 10/09:

e Conversion to a Corporation
Intention to convert by April 30/10
Subject to regulatory and unitholder approval
Removes the uncertainty of when ESN will convert

Removes potential limitations on access to capital as an
iIncome trust

Removes the restriction on the level of non-resident ownership

e Distribution eliminated

In response to the prolonged downturn, intention to convert to
a corporation and the uncertain outlook into 2010
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Recent Developments — Operational

e Cost reductions continue - further lay-offs (30% reduction
since Dec 08); wage reductions and operational efficiencies

 Fleet rationalization - Q2/09 scale back / permanent parking
of select rigs and equipment (2 service rigs, 4 coil tubing rigs, 4
rod rigs, 1 slickline truck)

 Re-branding - southern ESN service rig brands (Puma, Millard
and Cardinal) became “Essential Well Service” to reduce costs

o Sales and marketing efforts - exploring new markets and

customers for ESN’s services: revenue from outside Alberta
increased from 16% in H1/09 to 23% in Q3/09

* New service offerings for a changing market  — multi-
stage fracturing, deeper coll tubing, log/swab/shoot wireline
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Operations Overview
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® Well Servicing COWireline & Rentals
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* Well completions and workovers
e Stimulate producing wells

* Coill tubing for directional and
horizontal wells

e 6" largest service rig operation in
Canada

Investor Presentation — November, 2009

YTD Q3/09 Revenue by Division

¢

B Well Servicing

YTD Q3/09 EBITDAS by Division @

.

B Well Servicing

(1) Excluding corporate costs



Equipment:
51 service rigs
29 coll tubing rigs (with 7
nitrogen pumpers)
23 rod rigs
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Service Rigs
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* Includes 28 free standing singles and
7 free standing doubles
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YTD Sept 30/09 YTD Sept 30/08 (1)

Essential Utilization:

Service Rigs 23% 48%
Rod Rigs 35% 50%
Coll Tubing Rigs 26% 38%

Industry activity to date in 2009 has been significantly lower than activity
in the first half of 2008.

(1) Includes Builders’ Q1 2008.
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_ _ YTD Q3/09 Revenue by Division
* Downhole tools including

multi-stage fracturing
* Drilling rentals

] ; 36%
e Wireline

B Wireline and Rentals

YTD Q3/09 EBITDAS by Division @

B Wireline and Rentals

(1) Excluding corporate costs.
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Equipment:
14 e-line and 6 slickline
trucks
Rental pipe inventory

Packer and bridge plug
inventory

Investor Presentation — November, 2009

sHigh Level

*Grande Prairie
» Slave Lake

« Westlock
Whitecourt « « Morinville
«Edscn * Nisku

. Vermillion A-F
Drayton Valley Lloydminister

Red Deer, Ssetﬂer

Calgarys _Strathmore
*Brooks

s Estevan




 Growing business in Saskatchewan (Bakken) and Alberta
« Sell, install and service full range of downhole tools

e Tools include retrievable and permanent packers
 Extensive experience

 Nine shop locations in western Canada; 42 employees

 Recent entry into the multi-stage fracturing business with
plans to continue to grow this area
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e Use of specialized downhole tools to allow producers
to isolate and fracture multiple zones

 Enables companies to complete fracturing of
horizontal wells in a more cost effective manner

i o Suitable for the Bakken and Montney resource plays

 Provides customers with an alternative to industry
leading multi-stage fracturing suppliers
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 Experienced field managers and local customer relationships

e At least 50% of Essential’s services are focused on
production-related activities

e Services are required to support approximately 185,000 to
200,000 producing wells in the WCSB

e Modern, well-maintained fleet of equipment
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 Downhole tool operations - versatile products and services
to meet industry changes (multi-stage fracturing). Expanding
operations into Saskatchewan (Bakken) and B.C. (Montney)

 Well service equipment (Service Rigs, Class Il Coil) —

expanding operations into Saskatchewan (Bakken) and a continued
focus in northeast B.C.

* Deeper coil tubing rig (in service Q3/09) — capable of
reaching depths up to 5100 meters and accommodating coil tubing
up to 2 inches in diameter

 Deeper sour service e-line
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Financial Overview
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Revenue from Continuing EBITDAS from Continuing

Operations ($MM) Operations ($MM) P
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(1) Excludes results from the Transport division for all years. Includes Builders first quarter 2008 results.
(2) 2009 and 2010 revenue and EBITDAS estimates are analyst consensus as at Nov 12/09.
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Sept 30/09 Sept 30/08w
($ millions) (9 mths) (9 mths)
Revenue 82 84
EBITDAS 5 11
Gross margin as a percentage of revenue 16% 21%
G&A as a percentage of revenue 9% 8%
EBITDAS as a percentage of revenue 7% 13%

(1) Per GAAP, the financial results of Builders’ continuing operations are not included in the first quarter 2008

results.
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($ millions) As at Sept 30/09

Working capital 19
Property and equipment 130
Total assets 168
Long-term debt @ ) 14
Unitholders’ equity 145

(1) Debt net of working capital = $0
(2) Long-term debt at Nov 10/09 = $17 million

Based on most recent analyst estimates for 2010 EBITDAS, Essential does not
anticipate being cash taxable in 2010.
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e Conservative budget in 2009 of $8 million

* %4 million to complete projects started in 2008 including:
One service rig (in-service Q1/09)

Equipment to accompany the sour service e-line truck (in-
service Q1/09)

Deep coil tubing rig (in-service Q3/09)
« $3 million for maintenance capital
e $1 million for corporate / IT / infrastructure

 YTD Q3/09 actual capital spending $6.8 million (net of
proceeds)
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Directors,
Management and
Employees

Investor Presentation — November, 2009



BOARD OF DIRECTORS MANAGEMENT

Jim Banister, Chairman Garnet Amundson, President & CEO
Garnet Amundson Jeff Newman, CFO

Michael Black Kevin Job, VP Operations

Verne Johnson Don Webster, VP Operations

Nick Kirton

Jeffrey Scott

» 3% insider ownership (officers and directors)
 Insiders have purchased units in 2009
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 Essential has approximately 550 employees - a 30%
decrease from Dec 31/08

« G&A as a percentage of revenue of 9% expected in
2009

 $4 million of anticipated G&A cost reductions and
$6 million of anticipated operating cost reductions in
2009
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Where Do We Go From Here?
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 Low debt and strong balance sheet
e Savings from cost cutting initiatives
* Production-related service provider

« Well-positioned to enjoy the benefits of an eventual
sector recovery

Management will continue to manage costs prudently,
take steps to preserve cash as necessary and create
a solid foundation for industry recovery
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Essential Energy Services Trust
Garnet Amundson
President & Chief Executive Officer

Jeff Newman
Chief Financial Officer

Karen Perasalo
Investor Relations

1100, 250 — 2"d Street SW

Calgary, Alberta T2P 0C1

Telephone: (403) 513-7272

E-Mail: service@essentialenergy.ca
Website: www.essentialenergy.ca
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Appendix
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Service Rig Coil Tubing Rig
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e Service rig fleet comprised of 29 mobile singles and 22 mobile
doubles (7 of which are free-standing and 2 are skidded doubles)

« Service rigs working in the Montney and Horn River plays in
northeast B.C. and Saskatchewan oil plays

8 new service rigs have been added in the last 3 years
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Due to their relative light weight, rod rigs are able to work in
locations with 75% road bans in effect

Rod rigs primarily work on producing wells

Can perform all repair work required on producing wells with the
exception of tubing modifications which require a service rig

Can work on slant wells - four rigs have adjustable masts to
accommodate angles of up to 60 degrees

Rig up and rig down time, as well as crew requirements are
about half that of a conventional service rig, resulting in cost
savings for the customer

Single and double rigs providing good versatility for all depth
ranges and areas

Large area of operations: southern Alberta and Saskatchewan to
northern Alberta (Drayton Valley and Slave Lake)
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 Coll tubing fleet comprised of 18 shallow rigs, 10 intermediate rigs
and one deep rig supported by 7 nitrogen pumpers

* Intermediate coil rigs working on Bakken oil plays in
Saskatchewan and active in NE BC Montney plays

 Coll tubing rigs may be used to pump nitrogen, or other fluids, to
clean out blockages in oil and gas wells

Investor Presentation — November, 2009



Slickline Truck

E-line Truck
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E-line Services

. Primary activity is perforating and well logging

14 e-line trucks with strategic balance between rigless equipment and
high pressure services; recently added sour service capability

. Five field stations to cover western Canada

 Low turnover ratio of Managers and Operators; long-term customer
relations

 Work includes Montney completions and workovers in Grande Prairie

Slickline Services
« Specialize in off-road slickline services
o Specialized equipment and experienced operators

« Making in-roads into reservoir management (bottom hole pressure and
temperature measuring), a crucial component of Alberta oilsands
development
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Downhole Tools Rentals
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Tool Services

o Sell, install and service full range of downhole tools

 Tools include retrievable and permanent packers, flow control
accessories, bridge plugs and stimulation tools

* Close working relationship with reputable companies ensures
guick turnaround on customized products

 Recent entry into the multi-stage fracturing business with plans to
continue to grow this area

 Calgary sales reps are Engineering Technologists and each have
In excess of 20 years industry experience

* Nine shop locations in western Canada
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 Major supplier of drill pipe used for specialty wells

« Complete line of handling tools, spools, well control equipment
and mud saver valves

o Services all of WCSB with yards in Nisku and Grande Prairie
 Modern facilities with ample yard space

 Business has been in operation for over 50 years
 Highest margin business line through the cycle
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